Find Moere Customers

Close More Sales

Make More Money

Learn Streetfighter Selling... online! An incredible 8-week sales

course including skill tests and ongoing trainer feedback:

» Uncover hidden roadblocks to closing and measurably improve closing ratios

» Manage time and territory using e-mail and voice mail more effectively

» Uncover customer-defined value and create deeper relationships

» Learn five strategies to provide Extreme Customer Service

» Discover deeper needs through better questioning 66 Your individuali ,
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» Set (and achieve) measurable goals
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v" Ongoing skill-development assessments
v" Online workbook materials and usage forms

v' PLUS, regular feedback and interaction with sales trainer Joe Guertin
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